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HOMETOWN: Grew up in Roanoke, Virginia, as a seventh-generation 
Texan born in Houston.

UNDERGRAD: James Madison University

LAW SCHOOL: Wake Forest University School of Law, 2008

PRACTICED LAW: 17 years

FAMILY: Wife, Diana Morse, Shepperd Morse, 12, Brady, 9

FAVORITE NC PRODUCT: The American Chestnut. I love being a part 
of the effort to bring this tree back that was nearly wiped out by a terrible 
blight in the early 1900s. Contributing what you can to a cause, even if 
success will only be obtained decades in the future, is inspiring.   

FIRST JOB: Being a Division I tennis player taught me goals can only be reached 
with dedication, focus, hard work and desire.

GO-TO STRESS RELIEVER: Tending to the chestnut trees at our property in 
Grayson County, Virginia.

MOST MEMORABLE CASE: I get the best result by taking on my client’s 
problem as if it is my own. To that end, it is impossible to choose one “most 
memorable case,” because, win or lose, each of my clients become part of 
my family for that case.

WHY DID YOU BECOME A LAWYER: As a third-generation lawyer, I believe 
that my dad, perhaps unwittingly, trained me to be a lawyer from a young age. 
-All the work he put in making me speak in public, keeping arguments logical
and teaching me about competition made me an attorney.

FAVORITE NC HANGOUT: Proehlifi c Park to watch Brady play football. 
And the tracks and cross-country courses to watch Shep run for the 
High Point Blaze.

BEST ADVICE: From Theodore Roosevelt: “It is not the critic who counts: not the 
man who points out how the strong man stumbles or where the doer of deeds 
could have done better. The credit belongs to the man who is actually in the 
arena . . . so that his place shall never be with those cold and timid souls who knew 
neither victory nor defeat.” One of the many quotes Dad made us memorize.

YOUR BEST ADVICE: Do not be afraid to lose. Litigation is inherently risky. Advise 
your clients about the risks, and then go and do everything you can to win.

BEST WORK HABIT: Fighting for what I believe is important, while relaxing when 
facing the insubstantial. Also, giving high fi ves around to my offi ce teammates.

2026 WORK-LIFE CHANGE: Get more associates arguing matters earlier.

BIGGEST RISK: Taking on $100,000 in student-loan debt to become an attorney.

FAVORITE MUSICAL ACT AT 18: Dave Matthews Band

CLINT MORSE 
LITIGATION

BROOKS PIERCE

GREENSBORO
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As a third-generation lawyer, I believe 
that my dad, perhaps unwittingly, trained me to be a lawyer from a young age. 
-All the work he put in making me speak in public, keeping arguments logical 
and teaching me about competition made me an attorney.
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From Theodore Roosevelt: “It is not the critic who counts: not the 
man who points out how the strong man stumbles or where the doer of deeds 
could have done better. The credit belongs to the man who is actually in the 
arena . . . so that his place shall never be with those cold and timid souls who knew 
neither victory nor defeat.” One of the many quotes Dad made us memorize.

 Do not be afraid to lose. Litigation is inherently risky. Advise 
your clients about the risks, and then go and do everything you can to win.
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